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December 21, 2022 

Price Band: | 234-247      

Elin Electronics Ltd 

 SUBSCRIBE 

 

Strong play in EMS industry… 

About the Company: Elin Electronics (Elin) operates in the electronics 

manufacturing services (EMS) industry. It is a manufacturer of fractional horsepower 

motors, lighting, fans and small/ kitchen appliances, etc, for leading brands in India. 

 Elin manufactures and assembles a wide range of products. It serves under 

both original equipment manufacturer (OEM) and original design 

manufacturer (ODM) business models 

 Among EMS players, the company has a market share of 12% in fractional 

horsepower motors, 7.2% in LED lighting & flashlights and 10.7% in small 

appliances as of FY21 

 Consolidated revenues grew at a CAGR of ~18% over FY20-22 

Key triggers/Highlights: 

 Elin’s addressable EMS market size in key product segments where it is 

present (LED lighting, small appliances, fans and fractional horsepower 

motors) is likely to grow at a CAGR of 29% by FY26 to | 41,600 crore 

 A diversified product portfolio enables the company to serve leading brands 

in the EMS industry. Its market share across its product categories ranges 

between 7% and 12% 

 Elin has strong relationships with its marquee customers for over a decade 

 The company is focusing on addition of new product categories to gain 

wallet share of existing customers as well as to acquire new customers 

 The company is focusing on expanding share of ODM (contributes ~10% 

to the overall revenue) to the business and also expanding its medical 

diagnostic cartridges business supported by backward integration 

 

What should investors do? Elin caters to its customers through a diversified 

product portfolio. This has not only helped the company to gain market share over 

the years but has also aided in gaining wallet share of existing customers. As a result, 

the revenue has grown at 18% CAGR in FY20-22. Elin has maintained its EBITDA 

margin in the range of 7-8% over FY20-22 supported by cost control measures, 

addition of new product categories and increasing focus on high margin ODM 

business. In addition, PAT has grown at a CAGR of 19% in FY20-22 supported by 

higher EBITDA. At the upper price band at | 247, the stock is priced at ~31x at FY22 

EPS of | 8/share (based on fully diluted post issue of equity). 

 We assign SUBSCRIBE rating to the IPO 

   

Key risk & concerns 

 Dependent on key customers for a substantial portion of its revenue 

 Operates in a highly competitive industry wherein some of its competitors 

have substantially greater financial, manufacturing or marketing resources 

 Slow demand of consumer goods amid high inflationary pressure may lead 

to decline in revenue growth 

 Delay in taking price revisions may impact margins of the company 

 

| crore FY20 FY21 FY22
2 Yr CAGR 

(FY20-22)

Total Revenues 785.6 862.4 1093.8 18%

EBITDA 55.5 66.5 79.0 19%

EBITDA Margins (%) 7.1 7.7 7.2

PAT 27.5 34.9 39.1 19%

EPS (|) 5.6 7.1 8.0

P/E (x) 44.0 34.7 30.9

RoE (%) 12.1 13.3 12.9

RoCE (%) 15.4 14.9 15.8
 

 

 

Source: RHP, ICICI Direct Research  
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Objects of issue 

Objects of the Issue | crore

Repayment of debt 88.0

Funding capital expenditure for 

expansion of existing facilities
38

General Corporate Purposes -

Fresh Issue 175

Offer for sale 300
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Issue Details

Issue Opens 20th December 2022

Issue Closes 22nd December 2022

Issue Size* | 475 crore

Fresh Issue | 175 crore

Price Band | 234-247

No. of shares on offer (in 

crore)

1.9

QIB (%) 50

Retail (%) 35

Non-Institutional (%) 15

*based on upper price band

Pre-Issue Post-Issue

Promoter Group 54.0 36.4

Public 46.0 63.6

 

Key Financial Summary 
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Company Background 

Incorporated in March 1982, Elin is one of India's largest fractional horsepower 

motors manufacturer and a leading EMS player supplying to major brands of lighting, 

fans and small/kitchen appliances. It operates under both OEM and ODM business 

models. Under the OEM model, the company manufactures and supplies products 

based on designs developed by its customers, who then further distribute these 

products under their own brands. Under the ODM model (contributes ~10% to the 

overall revenue), in addition to manufacturing, Elin undertakes the entire value chain 

from conceptualisation to designing the products. Elin has developed ODM 

capabilities with respect to lighting products and small appliances. The company is 

continuously focusing on increasing its revenue from the ODM business. Elin has 

three manufacturing facilities strategically located in Ghaziabad (Uttar Pradesh), 

Baddi (Himachal Pradesh) and Verna (Goa). 

Elin’s product portfolio includes i) LED lighting, fans and switches including lighting 

products, ceiling, fresh air and TPW fans and modular switches and sockets 

(contributes ~30% to overall revenue); (ii) small appliances such as dry and steam 

irons, toasters, hand blenders, mixer grinders, hair dryers and hair straighteners 

(contributes ~23% to the overall revenue); (iii) fractional horsepower motors, which 

are used in mixer grinders, hand blenders, wet grinders, chimneys, air conditioners, 

heat convectors, TPW fans, etc (contributes ~22% to the overall revenue); and (iv) 

other miscellaneous products such as terminal block for air conditioners, stainless 

steel blade for mixer grinders, die casting and radio sets. In addition to its EMS 

offerings, Elin also manufactures medical diagnostic cartridges for use in diagnostic 

devices and plastic moulded and sheet metal parts and components, largely for 

customers in the auto ancillary and consumer durables sectors. 

Exhibit 1: Vertical wise revenue contribution                                                                                                                     (in | crore) 

 

Source: RHP, ICICI Direct Research 

As of FY21, Elin has a market share of 12% in fractional horsepower motors. Its key 

customers in this category include Havells, Bosch, Usha, etc. The company has also 

started manufacturing BLDC motors and is continuously working on adding other 

new products to its portfolio. Elin has a market share of 7% in LED lighting & flashlight 

catering to brands such as Signify and Eveready. In the small appliance vertical, Elin 

caters to Philips, Bosch, Panasonic, etc, and has a market share of 10.7% in this 

category. 

Exhibit 2: Vertical based key customers 

 

Source: RHP, ICICI Direct Research 

 

Revenue Contr ibut ion (%) Revenue Contr ibut ion (%) Revenue Contr ibut ion (%)

-LED lighting, fans and switches 292.8 37.3% 255.8 29.7% 332.6 30.4%

-Small appliances 193.9 24.7% 193.4 22.4% 255.1 23.3%

-Fractional horsepower motors 119.1 15.2% 184.4 21.4% 236.9 21.7%

-Other EMS products 30.1 3.8% 29.6 3.4% 30.9 2.8%

Total EMS (A) 635.9 80.9% 663.2 76.9% 855.5 78.2%

-Medical diagnostic cartridges 4.2 0.5% 42.1 4.9% 16.7 1.5%

-Moulded and sheet metal parts and components 109.7 14.0% 123.3 14.3% 163.5 15.0%

-Others 35.7 4.5% 33.8 3.9% 57.9 5.3%

Total Others (B) 149.7 19.1% 199.19 23.1% 238.21 21.8%

Total (A+B) 785.6 100% 862.4 100% 1093.8 100%

Part iculars

FY20 FY21 FY22

Vert ical Key Customers

LED lighting, fans and switches Signify Innovations and Eveready

Small appliances Philips, Bosch, Faber, Panasonic and Usha

Fractional horsepower motors
Havells, Bosch, Faber, Panasonic, Preethi (owned by Philips), 

Groupe SEB (Maharaja brand) and Usha

Medical diagnostic cartridges Molbio Diagnostics Private Limited

Moulded and sheet metal parts and components Denso and IFB

Elin is a leading manufacturer of 

fractional horsepower motors, lightings, 

fans, small appliances, etc. It operates 

under both OEM and ODM business 

model 
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Exhibit 3: Elin’s product portfolio 

    

   

Source: RHP, ICICI Direct Research 
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Industry Overview 

Global EMS industry to grow at healthy CAGR supported by 

robust demand 

The global EMS industry is likely to grow at ~4.5% CAGR in CY20-25E to US$1000 

billion supported by rising demand for electronic products. The global EMS market 

witnessed a period of steady growth till 2018, on the back of increased outsourcing 

activities from OEMs and increasing electronics content. However, in 2019, 

opportunities started drying up due to a decline in global automotive sales and 

saturation of consumer electronics sales. In addition, restrictions as a result of 

heightened trade tensions between the US and China also led to a decline in growth 

of the industry. While the industry was still coming to terms with these shocks, a 

bigger blow was awaiting the industry in the form of the Covid-19 pandemic. The 

pandemic induced lockdown created an even more complicated environment for the 

industry, affecting demand, supply and manufacturing activities. Despite growing 

demand, the EMS industry recorded a 3.4% decline in 2020. Moving ahead, the EMS 

industry is anticipated to grow rapidly over the next few years and has surpassed 

pre-Covid levels in CY21. 

 

Exhibit 4: Global EMS industry growth trend 

 

Source: RHP, ICICI Direct Research 

 

Exhibit 5: Range of services offered by electronic manufacturing service companies 

 

Source: RHP, ICICI Direct Research  

 

772
806 832 648 1050

882
922

963
1002

0

200

400

600

800

1000

1200

CY17 CY18 CY19 CY20 CY21 CY22 CY23 CY24 CY25

U
S

D
 B

il
li
o
n

CAGR: 4.5%

CAGR: 1.3%

The global EMS industry is likely to grow 
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Exhibit 6: Global EMS market break-up by industry applications 

 

Source: RHP, ICICI Direct Research  
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Investment Rationale 

Elin’s addressable market to grow at CAGR of 29% 

The total addressable market size of the product segments where Elin is present 

(includes LED lightings, fans, small appliances and fractional horsepower motors) 

was | 11,600 crore as of FY21 and is likely to grow at a CAGR of 29% by FY26 to  

| 41,600 crore. The share of EMS in total domestic production is ~35-45% currently 

which is likely to increase as a result of companies largely focusing on branding and 

marketing of their products to maintain an asset light balance sheet. These 

companies would hence outsource their requirements to manufacturers like Elin 

thereby increasing Elin’s opportunity size. 

Exhibit 7: Market size of segments where Elin is present* 

 

Source: RHP, ICICI Direct Research *includes market size of fractional horsepower motors 

Exhibit 8: Share of EMS in domestic production   (in | crore) 

 

Source: RHP, ICICI Direct Research 

 

Diversified product portfolio, increasing focus on addition of 

new product categories 

Elin has a wide array of products including LED lighting, small appliances, fractional 

horsepower motors, etc. In addition, the company is increasingly focusing on adding 

new product categories. It has recently added fans and medical diagnostic cartridges 

to its product portfolio. This helps the company to extend its relation with its existing 

customers as well as to acquire new customers and gain market share. Other key 

benefits of having a diversified product portfolio include reduction in concentration 

of revenue from selected customers, lower impact of seasonality occurring in certain 

products and opportunity to gain wallet share from existing customers. The 

company’s diverse product portfolio enables it to balance out any impact or risk 

incurred with respect to any single product, product vertical or customer. 

Exhibit 9: Product segment wise domestic market size, Elin’s market share 

 

Source: RHP, ICICI Direct Research 
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Established relationships with marquee customers 

Elin has established long standing relationships with its customers and has marquee 

customers across its product categories. Its key customers include Signify and 

Eveready in LED lighting & fans segment, Philips in small appliances segment, 

Havells & Philips in fractional horsepower motors segment and Molbio in the medical 

diagnostic cartridges segment. The company has been serving more than 10 

customers for over a decade. Overall, the company caters to more than 300 

customers and has been able to establish and maintain long-term relationships with 

its marquee customers for different products. Elin’s high customer retention 

capabilities can be attributed to its one-stop-shop facilities and consistently 

maintaining quality of products. Elin’s efforts in introducing new product categories 

and acquisition of new customers has helped to reduce revenue contribution from 

top five customers from 69% in FY20 to ~63% in FY22. 

 

Exhibit 10: Revenue contribution from top customers                                    (in | crore) 

Revenue Contr ibut ion (%) Revenue Contr ibut ion (%) Revenue Contr ibut ion (%)

Top 5 

customers

542.3 69.0% 542.7 62.9% 691.2 63.2%

Top 10 

customers

634.8 80.8% 671.8 77.9% 843.7 77.1%

FY21 FY22

Part iculars

FY20

 

Source: RHP, ICICI Direct Research 

Exhibit 11: Elin’s top customers in FY22, duration of relationship with them                                                             (in | crore) 

Revenue Contr ibut ion (%) Revenue Contr ibut ion (%) Revenue Contr ibut ion (%)

Signify LED lighting and fans More than 10 years 260.0 33.1% 223.6 25.9% 295.4 27.0%

Philips*

Small appliances and 

fractional horsepower 

motors

More than 10 years 171.5 21.8% 149.7 17.4% 226.4 20.7%

Havells
Fractional horsepower 

motors

More than 10 years 39.9 5.1% 84.7 9.8% 117.4 10.7%

Eveready LED lighting and fans More than 10 years 39.1 5.0% 42.3 4.9% 36.5 3.3%

Molbio
Medical diagnostic 

cartridges

More than 10 years 4.8 0.6% 42.4 4.9% 16.7 1.5%

Top 5 customers 

during FY22

FY20 FY21 FY22Key products 

purchased

Durat ion of 

relat ionship with Elin

 

Source: RHP, ICICI Direct Research *Includes one or more entities 

 

Addition of new product categories to enhance wallet share 

Elin is focusing on further diversifying its product portfolio through addition of new 

product categories. It has recently started manufacturing fans and medical diagnostic 

cartridges. This helps the company to extend its relationship with its existing 

customers as well as add new customers. For example, Elin started its relationship 

with Philips by manufacturing radios in 2001 and subsequently started 

manufacturing small appliances for them. This has aided the wallet share of Elin with 

its customers as well as helped enhance its market share across its product 

categories. Further, major brands are increasing their focus on branding and 

marketing the products and keeping an asset light balance sheet. This increases the 

opportunity for Elin to supply more products to its customers. 

 

Increasing contribution to revenue from ODM business 

EMS industry customers are increasingly looking for ODM capabilities in their 

manufacturing partners. The company earns ~10% of its overall revenue from ODM 

business as of FY22. ODM is a high margin business and Elin’s existing relation with 

its customers is likely to increase the demand for ODM. 

Elin’s marquee customers include Philips, 

Signify, Havells, Eveready, Usha, 

Crompton, Bosch, Faber, Molbio, etc 
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The company has developed ODM capabilities with respect to lighting products and 

small appliances. Its primary ODM capabilities are as given below: 

 Lighting products: Elin has ODM capabilities in baton lights, down lights, 

flashlights, wall lights and linear lights. ODM customers in this vertical include 

Signify and Eveready 

 Small appliances: Elin has ODM capabilities in irons and mixer grinders. ODM 

customers in this vertical include Philips, Panasonic, Usha and Faber 

Elin caters to six ODM customers currently. The company intends to capitalise on its 

existing OEM experience and increase its customer base and product portfolio 

through ODM projects with strong R&D setup and capabilities. 

 

Expansion of medical diagnostics cartridges business 

The company started manufacturing medical diagnostic cartridges in 2019. It 

currently supplies medical diagnostic cartridges to Molbio Diagnostics which is a 

leading player in diagnostic devices and has its own patented technology in Rapid 

Point of care equipment that is used for DNA and mRNA extraction. In FY22, this 

product vertical contributed 1.53% to the company’s revenue. Elin intends to expand 

its customer and product base in relation to medical diagnostics equipment market. 

The market size of Rapid Point of care diagnostics devices is expected to grow at 

CAGR of 18.5% from | 1800 crore in FY21 to | 4200 crore in FY26. Further, increased 

demand for healthcare and medical products as a result of rising medical tourism is 

anticipated to boost local production at a rate of 18.5% over the next five years. This 

is likely to boost demand for Elin’s medical diagnostic cartridges. 

The company has planned capital expenditure for construction of building and 

purchase of machinery, which will assist in expansion of medical diagnostics 

cartridges assembly line. It plans to purchase cartridge assembly line and moulding 

machine to enhance production of medical diagnostics cartridges. Elin has proposed 

to double its existing production capacity for medical diagnostic cartridges from 

35,000 units per day to 70,000 units per day, as well as focus on manufacturing of 

other medical diagnostic market, such as steriliser for Philips in a clean room 

technology setup. 

Focus on backward integration to enable one-stop-shop facility 

for customers 

Elin has enhanced its backward integration over the years. In 2019, the company 

installed in-house die casting and coating facility to manufacture aluminium sole 

plates which is one of the primary raw components for irons. This resulted in 

enhanced profitability, improved quality and savings on logistics cost. Further, in 

2020, the company started manufacturing stainless steel blades in-house with a high 

quality manufacturing setup which is used for mixer grinders. Currently, the 

company is selling stainless steel blades as a standalone product to various other 

mixer grinder manufacturers. This has resulted in improved quality and increase in 

revenue. 

The company continues to purchase various equipment and machinery to further 

enhance its moulding capacity, automation of moulding machines and motor 

assembly process, sheet metal production capacity, among others. As a result, this 

is likely to further enhance its backward integration. 

Upgradation, expansion of existing facilities through proceeds 

of issue 

Elin has three manufacturing facilities which are strategically located in Ghaziabad 

(Uttar Pradesh), Baddi (Himachal Pradesh) and Verna (Goa). The manufacturing 

facilities are equipped with high quality machinery, assembly lines and full power 

backup for 100% capacity that enable the company to meet the quality requirements 

of its customers in a timely manner. 

Elin has planned to double its existing 

production capacity for medical 

diagnostic cartridges from 35,000 units 

per day to 70,000 units per day 
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Exhibit 12: Details of Elin’s manufacturing facilities 

Locat ion
Land area ( in 

square meter)

Freehold/leasehold Products manufactured Key machinery/ equipment

Ghaziabad, Uttar 

Pradesh

19,868.9 Leasehold

Fractional horsepower motors, 

LED lighting, fans and switches, 

plastic moulded parts and sheet 

metal components

Tool manufacturing machinery, plastic 

moulding machinery, sheet metal 

fabrication machinery, product assembly 

lines, PCB manufacturing SMT lines

Verna, Goa 7,500.0 Leasehold

Medical diagnostic cartridges, 

plastic moulded parts and sheet 

metal components

Tool manufacturing machinery, plastic 

moulding machinery, product assembly 

lines

 

Source: RHP, ICICI Direct Research 

The company intends to utilise ~| 37.6 crore for capital expenditure towards 

upgrading and expanding its existing facilities at Ghaziabad, Uttar Pradesh, and 

Verna, Goa. 
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Key Risks 

Dependent on key customers for substantial portion of its 

revenue 

Elin is dependent on certain customers who have contributed to a substantial portion 

of its total revenues. Its top five customers accounted, cumulatively, for 69.03%, 

62.93% and 63.2% of its revenue from operations in FY20, FY21 and FY22, 

respectively. Further, its top 10 customers accounted, cumulatively, for 80.81%, 

77.90% and 77.14% of its revenue from operations in FY20, FY21 and FY22, 

respectively. 

Its largest customer (across its product verticals) accounted for 33.10%, 25.93%, and 

27.01% of its revenue from operations FY20, FY21 and FY22, respectively. There is 

no guarantee that the company will be able to retain the business of its existing key 

customers or maintain the current level of business with each of these customers. 

Operates in highly-competitive industry 

Elin as well as its customers operate in a competitive industry, with participants in 

the organised and the unorganised sector. Some of its competitors in the industry 

may have greater design, engineering, manufacturing, financial capabilities, or 

superior resources. The company’s customers evaluate the product suppliers based 

on several factors. Therefore, Elin is exposed to risks of its competitors having better 

resources. In addition, major OEMs typically outsource the same type of products to 

at least two or three outsourcing partners in order to diversify their supply risks. The 

competitive nature of the industry may result in substantial price competition. 

Increased competition could result in significant price competition, reduced 

revenues, lower profit margins, or loss of market share. 

Slowdown in demand for consumer goods may lead to decline 

in revenue 

Demand for Elin’s products may get impacted due to factors such as high inflation, 

change in regulatory norms, etc. In such cases, demand from rural areas would 

especially slow down. This is likely to result in lower revenue growth in the short-

term, which may in turn affect the margins and profitability of the company. 

Delay in taking price revisions may impact margins 

Elin’s business is highly impacted by volatility in prices of raw materials and input 

costs. In addition, to be at par with competition, the company will have to calibrate 

its pricing accordingly. Any delay in taking price hikes will, in turn, negatively impact 

the company’s margins and operational performance. 
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Financial summary 

Exhibit 13: Profit and loss statement                              | crore 

 

Source: Company, ICICI Direct Research 

 

Exhibit 14: Cash flow statement                                     | crore 

 

Source: Company, ICICI Direct Research 

 

Exhibit 15: Balance sheet                                                | crore 

 

Source: Company, ICICI Direct Research 

 

Exhibit 16: Key ratios                                                      | crore 

 

Source: Company, ICICI Direct Research 

 

 

 

 

(Year-end March) FY20 FY21 FY22

Revenue 785.6 862.4 1,093.8

Growth (%) 9.8 26.8

Raw material expense 553.8 624.7 815.7

Employee expenses 106.3 108.0 125.2

Advertisement Exp 0.0 0.0 0.0

Other expenses 70.0 63.2 73.8

Total Operating Exp 730.1 795.9 1,014.7

EBITDA 55.5 66.5 79.0

Growth (%) 19.9 18.9

Depreciation 9.4 11.8 14.4

Interest 11.7 9.7 12.7

Other Income 0.8 2.5 0.9

PBT 35.1 47.5 52.9

Total Tax 7.6 12.6 13.7

PAT 27.5 34.9 39.1

(Year-end March) FY20 FY21 FY22

Profit after Tax 27.5 34.9 39.1

Add: Depreciation 9.4 11.8 14.4

(Inc)/dec in Current Assets 46.2 -126.0 -9.4

Inc/(dec) in CL and Provisions -24.7 40.1 -6.5

Others 11.7 9.7 12.7

CF from operat ing act ivit ies 70.2 -29.5 50.3

(Inc)/dec in Investments -11.7 11.5 12.4

(Inc)/dec in Fixed Assets -31.4 -18.5 -41.1

Others 7.2 -2.3 0.4

CF from invest ing act ivit ies -35.9 -9.3 -28.3

Issue/(Buy back) of Equity 1.9 0.0 13.6

Inc/(dec) in loan funds -16.8 43.9 -11.4

Dividend paid & dividend tax 0.0 0.0 0.0

Others -12.3 -10.0 -24.6

CF from financing act ivit ies -27.2 33.8 -22.5

Net Cash flow 7.0 -4.9 -0.4

Opening Cash 3.3 10.3 5.4

Closing Cash 10.3 5.4 4.9

(Year-end March) FY20 FY21 FY22

Liabilit ies

Equity Capital 6.8 6.8 20.4

Reserve and Surplus 220.9 255.4 282.7

Total Shareholders funds 227.8 262.3 303.1

Total Debt 69.9 113.8 102.3

Other non current liabilities 5.8 8.0 9.4

Total Liabilit ies 303.4 384.0 414.8

Assets

Gross Block 272.3 286.0 326.4

Less: Acc Depreciation 117.8 124.8 138.4

Total Fixed Assets 154.5 161.2 188.0

Investments 25.1 13.6 1.2

Inventory 79.9 115.0 119.7

Debtors 90.8 182.6 177.4

Loans and Advances 0.0 0.0 0.0

Other CA 9.0 8.0 17.9

Cash 10.3 5.4 4.9

Total Current Assets 190.0 311.0 319.9

Creditors 68.2 104.6 99.2

Provisions 1.4 1.6 1.8

Other CL 14.7 18.1 16.8

Total Current Liabilities 84.2 124.3 117.8

Net current assets 105.8 186.7 202.2

Other non current assets 18.0 22.4 23.5

Total Assets 303.4 384.0 414.8

(Year-end March) FY20 FY21 FY22

Per share data (|)

EPS 5.6 7.1 8.0

Cash EPS 7.5 9.5 10.9

BV 46.5 53.5 61.9

DPS 0.0 0.0 0.0

Operat ing Rat ios (%)

EBITDA Margin 7.1 7.7 7.2

PAT Margin 3.5 4.0 3.6

Asset Turnover 2.9 3.0 3.4

Inventory Days 37.1 48.7 40.0

Debtor Days 42.2 77.3 59.2

Creditor Days 31.7 44.3 33.1

Return Rat ios (%)

RoE 12.1 13.3 12.9

RoCE 15.4 14.9 15.8

RoIC 15.9 14.6 16.0

Valuat ion Rat ios (x)

P/E 44.0 34.7 30.9

EV / EBITDA 22.9 19.8 16.5

EV / Net Sales 1.6 1.5 1.2

Market Cap / Sales 1.5 1.4 1.1

Price to Book Value 5.3 4.6 4.0

Solvency Rat ios

Debt / Equity 0.3 0.4 0.3

Current Ratio 2.6 2.9 3.1

Quick Ratio 1.4 1.8 1.9
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RATING RATIONALE 

ICICI Direct endeavours to provide objective opinions and recommendations. ICICI Direct assigns ratings to 

companies that are coming out with their initial public offerings and then categorises them as Subscribe, Subscribe 

for the long term and Avoid. 

 

Subscribe: Apply for the IPO 

Avoid: Do not apply for the IPO 

Subscribe only for long term: Apply for the IPO only from a long term investment perspective (>two years) 

 

 

Pankaj Pandey Head – Research pankaj.pandey@icicisecurities.com 

 
 

ICICI Direct Research Desk, 

ICICI Securities Limited, 

1st Floor, Akruti Trade Centre, 

Road No 7, MIDC, 

Andheri (East) 

Mumbai – 400 093 

 

 
research@icicidirect.com 
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