Marico Ltd. marLm)

CMP:X 817 Target: 945 (15%) Target Period: 12 months

Good Q4; Resilient outlook for FY27

About the stock: Marico Ltd. is one of the leading FMCG companies operates in
beauty, haircare and wellness categories in domestic and international markets.
The company’s product portfolio has well-known brands such as Parachute,
Saffola and Livon etc.

Q4FY26 performance: Marico’s consolidated revenues grew by 22.1% YoY to
Rs3,333cr. Standalone business revenues grew by ~17% driven by 9% volume
growth. International business registered constant currency growth of 19% on back
of strong performance by Bangladesh and Vietnam with 35% and 18% growth
respectively. Higher input prices YoY (largely copra) led to 363bps YoY deep in the
gross margins. EBIDTA margins witnessed 114bps YoY decline to 15.6%. EBIDTA
grew by ~14% YoY to Rs521cr and adjusted PAT (after minority interest) grew by
14% YoY to Rs391cr.

Investment Rationale:

¢ Revenues to grow in double digit; to cross Rs15000cr in FY27: Marico’s
revenues grew by 26% in FY26 driven by 22% growth in India business
(volume growth of 8%) and 20% constant currency growth in the
international business. Management expects consolidated revenues to
grow in double digits (to cross Rs15,000cr) in FY27 with Value-added hair
oil (VAHO) expected to maintain double digit volume led growth, expected
recovery in the volume growth of Parachute, steady growth momentum in
the international busoiness (barring MENA region) and strong scale up in
the new businesses (likely to grow by 20-25% in FY27).

e EBITDA to grow by high teens in FY27 with gross margins expected to
improve by 300-400bps: Management increased its EBIDTA growth
guidance from mid-teens to high-teens for FY27. Correction in the copra
prices will help in offsetting spike in crude-link derivatives prices. Further
the company has undertaken required price hike of 6-7% in its VAHO
portfolio to mitigate the input cost pressure. Overall Management expects
gross margins to improve by 350-400bps in the current volatile input cost
scenario. Further improvement in the margins of new business will also
add to the overall profitability. Digital first brands EBIDTA margins are
expected to reach double digit in FY27. Ad-spends are expected to
increase by ~200bps and hence EBIDTA margins are expected to improve
by 100-150bps in FY27 (EBIDTA to grow by high teens).

e De-risking commodity driven portfolio to through scale of PPC & Digital
first business: Marico is consciously reducing its share of commodity-
linked business in the portfolio to reduce stress profitability. The company
expects share of commodity link businesses reduced from 73% in FY20 to
reduce to 50% by FY3OE. This will be done through scaling up of high
margin businesses such as foods, premium personal care (PPC) and
premium VAHO products. New businesses (Food and PPC) contribution
should increase to ~33% of India business by FY30E from 23% in FY26
driven by consistent revenue growth of 20-25% in the medium term.
Further the company is also focusing premiumising the international
business portfolio. We expect the share of core products such as
Parachute (India business) to reduce by ~300-400bps by FY28E.

Rating and Target Price: We expect Marico’s revenues and PAT to grow at CAGR
of ~13% and ~22% over FY26-28E. We recommend Buy with a price target of
Rs.945 (valuing at 47x FY28E EPS of Rs.20.1)

Key Financial Summary

Key Financials ( X Crore) FY23 FY24 FY25 Fr2e 3 Year CAGR FY27E FY28E
(FY23-26E)
Revenues 9764.0 9653.0 10831.0  13611.0 117 151396 172483
EBIDTA 1810.0 2026.0 21390 23340 88 27891 34112
EBIDTA Margins (%) 185 210 197 17.1 184 198
Adjusted PAT 13220 1502.0 16290 17620 101 21187 26058
EPS (Rs.) 102 116 1256 136 163 20.1
PE (x) 788 693 63.9 593 49.4 402
EV to EBIDTA (x) 57.2 513 481 441 371 303
ROE (%) 370 304 417 432 472 492
ROCE (%) 410 414 432 445 490 533
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Particulars
Particular Amount
Market Capitalisation (X crore) 1,04,749
Debt (FY26) -X crore 557
Cash (FY26) - T crore 2,487
EV (Rs crore) 1,02,819
52 week H/L () 843/680
Equity capital (X crore) 129
Face value (X) 1

Shareholding pattern

Particular  Jun-25 Sep-25 Dec-25 Mar-26

Promoters 59.0 58.9 58.9 58.9
Fll 23.6 24.2 24.2 24.1

Dil 12.6 11.9 12.2 12.2
Others 4.7 4.7 4.6 4.8
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—— Nifty Consumption(LHS) Marico

(i) Sustained slowdown in the urban
consumption.

(ii) Sustenance of inflationary pressure in
the copra and vegetable oil prices.

(iii) Increased competition in key
categories.

Research Analyst
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kaustubh.pawaskar@icicisecurities.com

Abhishek Shankar
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2 year CAGR
(FY26-28E)
126

20.9

216

Source: Company, ICICI Direct Research
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i Result Update | Marico Ltd. ICICI Direct Research

Q4FY26 - Key performance highlights

e Consolidated revenues grew 22.1% YoY to Rs.3,333cr driven 21% YoY
growth in India business and 19% YoY growth (CC basis) in international
business. Volume growth improved to 9% in Q4FY26 vs 7% during same
period last year. The company reported high-single digit volume growth
for 4% consecutive quarter.

¢ India business revenues witnessed 21% YoY growth to Rs.2505cr driven
by 9% YoY growth in volumes. Revenues witnessed strong growth on the
back of improved volumes and price revisions taken in core portfolio
products such as Parachute (+30% price hike YoY).

e International business revenues witnessed 19% YoY (cc growth) driven by
strong performance in Bangladesh which recorded 35% CC growth.
Robust core business performance coupled with rapid scale-up of new
business led to strong growth in the region. Vietnam sustained double-
digit growth (+18% YoY) momentum led by HPC category while Hair care
segment aided 8% YoY growth in South Africa. MENA revenues (4% of the
international business) declined by 7% YoY impacted by geopolitical
headwinds in the Gulf region.

e Parachute recorded 29% YoY growth in revenues driven largely by price
hikes. Volumes declined by 1% YoY due to pricing actions (+30% YoY) taken
on the back of higher input cost such as Copra (+57% YoY). Pricing growth
moderated further as the company passed on selective actions to pass on
easing copra prices to consumers. Copra prices continued to decline and
are ~35% down from the peak levels and is expected to be rangebound in
the near term. Gradual improvement in volumes is expected from Q1FY27
onwards. Saffola witnessed 8% YoY revenue growth driven by mid-single
digit volume growth and low single digit pricing growth during the quarter.
Saffola edible oil volume growth is expected to be in low-mid single digit
in FY27. Value-Added Hair Oils (VAHO) recorded strong 26% YoY revenue
growth. (20% volume growth and 6% pricing growth). The company
expects volume-led double-digit growth to sustain ahead driven by
focused innovation in the mid and premium segments, incremental
demand from GST rate rationalisation and benefits from Project SETU.

e Food reported 16% YoY revenue growth in Q4FY26. Core portfolio such as
Saffola foods registered double-digit growth while Saffola Oats continued
to retain its leading market share. The portfolio is expected to grow to
15x of FY20 revenues in FY30. The company added “4700BC”, premium
gourmet snacking brand and “Cosmix”, leading digital-first wellness brand
to the portfolio thereby strengthening premiumisation across the portfolio.

e  Premium personal care and digital first brands continued to grow on
accelerated path. Serums, Male grooming and hair care reported Rs.350cr
annual revenue rate (ARR) in FY26. Digital first business crossed
Rs.1100cr+ ARR. The exit ARR in FY27 expected to be 2.5x of FY24 ARR
and 5x of FY24 ARR in FY30.

¢ Gross Margins witnessed 363bps YoY decline to 44.9% due to continued
inflation in copra prices on YoY basis. On sequential basis, gross margins
continued to witness improvement (+140bps QoQ) as copra prices
continued to decline and is down ~35% from the peak. Ad spends during
the quarter grew by only 5% YoY. Ad spends as a proportion to sales stood
at 9.6% in Q4FY26 vs 11.1% in Q4FY25. As a result of lower ad spends and
cost saving measures, flow through of gross margins decline moderated.
EBITDA margins declined by 114bps YoY to 15.6% in Q4FY26. EBITDA
grew by 13.8% YoY to Rs.521cr.

e Adjusted PAT (after minority interest) grew by 14% YoY to 391cr in
Q4FY26.

ICICI Securities | Retail Research



i Result Update | Marico Ltd. ICICI Direct Research
Exhibit 1: Q4FY26 consolidated result overview (X crore)

Particulars QaFv26 Qary2s Y °7Y qarrze 401
(%) (%)
Net sales 3333.0 27300 22.1 3537.0 -5.8
Raw Material Consumed 1835.0 1404.0 30.7 1997.0 -8.1
Employee Expenses 237.0 208.0 13.9 235.0 0.9
Ad & Sales promotion expenses 320.0 305.0 4.9 336.0 -4.8
Other Expenses 420.0 355.0 18.3 371.0 13.2
Total Expenditure 2812.0 22720 23.8 2939.0 -4.3
Operating profit 521.0 458.0 138 598.0 -12.9
Other income 60.0 47.0 27.7 39.0 53.8
Interest expenses 17.0 12.0 41.7 140 214
Depreciation 60.0 52.0 154 50.0 20.0
PBT 504.0 441.0 143 573.0 -12.0
Tax 96.0 96.0 0.0 1084 -11.4
PAT (before Mil) 408.0 345.0 183 464.6 -12.2
Minority Interest (MI) 17.0 2.0 - 13.0
Adjusted PAT (After M) 391.0 343.0 14.0 451.6 -13.4
Extraordinary items 0.0 0.0 - 4.6 -
Reported PAT 391.0 343.0 14.0 447.0 -12.5
Adjusted EPS 3.0 27 133 3.5 -14.0
Margins Q4FY26 Q4FY25 bps Q3FY26 bps
GPM (%) 449 486 -363 435 140
OPM (%) 15.6 168 -114 169 -128
NPM (%) 12.2 12.6 -40 13.1 -89
Tax rate (%) 19.0 218 -272 18.9 13

Source: Company, ICICI Direct Research

FY26 - Key performance highlights

e Consolidated revenues reported 26% YoY growth to Rs.13,611cr. India
business grew by 27.6% YoY to Rs.10348cr while international business
grew by 20% YoY to Rs.3263cr in FY26. Volume growth during the year
stood at 8%.

e Gross Margins witnessed 579bps YoY decline due to elevated input cost
environment while EBITDA margins witnessed 260bps YoY decline to
17.1%. EBITDA reported 9.1% YoY growth to Rs.2334cr.

e Adjusted Profit (after minority interest) grew by 8.4% YoY to Rs.1766.6c¢cr
while after adjusting to exceptional items, Reported PAT recorded 8.2%
YoY growth to Rs.1762cr.

e The Board of Directors recommended a final dividend of Rs.4/equity share.
FY27 and Medium-Term outlook and drivers

e Marico aims Rs.15000cr revenue and mid-teens EBITDA growth driven
by steady performance of core brands and scale up of new businesses
in FY27

o Resilient execution and strong supply chain capabilities are
expected to support steady near-term performance, with core
brands continuing to grow on the back of market share gains and
pricing power. Strong supply chain capabilities enables it to
compete with small and regional players in the volatile input cost
environment.

o VAHO sustained strong momentum with 20%+ volume growth in
Q4FY26 (~6% pricing), and management expects the shift from
unbranded to branded, aided by improved affordability, to further
scale the segment. Mid and premium portfolios also remained
robust, delivering near double-digit volume growth on a 2-year
ICICI Securities | Retail Research



1’ Result Update | Marico Ltd. ICICI Direct Research

CAGR basis, with distribution expansion and innovation likely to
support continued traction.

o Saffola edible oils delivered stable performance and are expected
to maintain momentum in FY27 with a sharper focus on
profitability. Growth in cold-pressed oils is being accelerated to
improve realizations, while Saffola Gold and Total reported teens
growth, reinforcing the premiumisation strategy. The company
will comfortable with low-to-mid-single in the Saffola edible oil
portfolio.

o Execution in the foods, PPC segment, including digital-first
brands, remains strong. The acquisition of 4700BC, Candid and
Cosmix in FY26 strengthens Marico’s “house of brands” strategy,
which is expected to drive portfolio synergies, supporting both
revenue growth and margin expansion.

o The management has guided India volumes to grow in high-single
digits in FY27.

o Internationally, Bangladesh is expected to sustain double-digit
growth driven by diversification and premiumisation. Overall, the
company guides for mid-teen constant currency growth in FY27
for international business

o Driven by steady core performance, faster scale-up of PPC and
digital brands, and consistent international growth, Marico
expects to deliver double-digit revenue growth in FY27, with
revenues scaling to Rs.15,000 crore.

o On margins, easing copra prices are expected to alleviate crude
linked derivatives providing relief in input costs. This along with
premiumisation and favourable mix, are expected to drive gross
margin expansion of 350-400 bps YoY in FY27. Brand building
investments are expected to ramp up with 200bps expansion in
Ad spends. As a result, EBITDA margins are expected to expand
by ~150 bps, translating into mid-teen EBITDA growth.

Exhibit 2: Near term growth outlook

HSD Mid-teen Pricing Power of

l I I I I Core Brands

Y25 FY26 FY27E

Copra tailwinds
alleviating other

Supply Chain & Higher profit uplift Scaling Premium
Back-end driven by Foods & Categories in

input cost inflation Capabilities PPC* scale-up Overseas Markets

FY25 FY26  FY27E

Expect to deliver mid-teen CCG in FY27, driven by broac-based
performance across markets

Consolidated Revenue Growth (%) Consolidated EBITDA Growth (%) :

Teens CAGR Teens CAGR

Leveraging strong Softening copra Robust sourcing in Tapping synergies Driving scale Structural cost
equity of our prices to mitigate core commodities and across markets savings driven
market leader crude-linked cost & supply chain economies of scale through premium through ‘Marval’

brands inflation intelligence categories program

Expect to sustain high single-digit (HSD) volume growth in FY27

B m Gl D

FY25 FY2TE Y25 FY27E

Aim to achieve double-cigit revenue growth to cross Aspire for high-teen EBITDA growth in FY27,
15,000 Cr. in FY27 T W *PPC - Premium Personal Care including Digital-fist brands

Source: Company, ICICI Direct Research

e Marico sets Rs.20000cr+ topline vision and mid-teens EBITDA 4-year
CAGR; To be driven by premiumisation, TAM expansion and diversified
international business over the medium term

o  Over the medium term, core brands are expected to deliver steady
growth driven by healthy volumes, improved penetration and
market share gains, while new businesses such as PPC and
acquired brands continue to scale up faster. To support this,
Marico is expanding its addressable market through Project SETU
by strengthening GT distribution and improving partner execution,
while also increasing presence in urban channels like chemists
and specialty outlets alongside consistent rural expansion
collectively enhancing reach, penetration and market opportunity.

ICICI Securities | Retail Research 4
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o The company is accelerating scale-up of Foods and Premium
Personal Care (including digital-first brands), which contributed
~23% of India revenues in FY26 and are expected to rise to ~27%
in FY27 and ~33% by FY30. Growth is driven by aggressive TAM
expansion, including initiatives like scaling Plix across both foods
and personal care thereby increasing its reach. These segments
are also driving profitability aided by increased premiumisation in
the portfolio, with profit contribution at ~5x of FY20 levels in FY26,
expected to reach ~10x by FY30. Digital-first brands are also
scaling profitably, targeting double-digit EBITDA margins by
FY27 and improving to teens by FY30, with premiumisation,
operating leverage and scale synergies supporting both growth
and margins.

o Further, International business is becoming more diversified, with
Bangladesh contribution reducing from ~50% in FY20 to ~45% in
FY26 and expected to decline further to ~35% by FY30, improving
geographic resilience. The premium portfolio is also scaling, with
contribution rising from ~20% in FY20 to ~30% in FY26 and
expected to reach ~40% by FY30. Expansion into high-growth
premium categories and newer markets, including the Skiniteq
acquisition in Vietnam, along with innovation across skincare,
haircare and baby care, is expected to drive teen growth in
international business over the medium term.

o Overall, supported by these initiatives, Marico expects to deliver
double-digit revenue CAGR led by volume growth and
premiumisation, with international business growing in the teens.
The company is targeting revenues of Rs.20,000+ crore by FY30,
with EBITDA expected to grow at a mid-teen CAGR over FY26-
30E, supported by operating leverage, improving mix and
continued investments in brands and capabilities.

Exhibit 3: Medium term growth outlook

o Scaling Premium 9 Margin Upside
Consolidated Revenue Growth (%) oGkttt BTDAG R ] TAM Expansion Digital Brand Categ ories in Snabticond A throurglll Opin
P: Building 8 Capabilities 8 8
Overseas Markets Leverage

Mid-teen CAGR

| . D
1l ] .

F¥26 FY30E 26 FY30E Expanding addressable

.

[e]

IS

Unlocking margin

Leveraging data and Al expansion through

to drive sharper scale efficiencies and
decisions and execution disciplined cost
efficiency management

Driving consumer
engagement through
ramp-up in digital
media investments

markets through high

velocity innovation in

existing and adjacent
categories

Driving scale across
markets through
premium categories
Poised to deliver double-digit revenue CAGR by FY30, backed by top- ’
q dteens 005 businese Aspire for mid-teen EBITDA CAGR by FY30

Source: Company, ICICI Direct Research

Earnings call highlights

e Demand trends continue to be stable; Gradual improvement in quarters
ahead

o Overall demand trends continued to remain stable driven by GST
rate rationalisation leading to improved affordability, enhanced
purchasing power with rangebound inflation during the year and
supportive fiscal policy leading to incremental discretionary
spends.

o The management continues to monitor key developments across
the global and domestic landscape such as 1) onset and
progression of monsoon, 2) trajectory of crude sensitive raw
materials and 3) developments in Middle east.

o Healthy signs of revival were witnessed in rural areas during the
year. Policy stimulus by the government and GST rate
rationalisation in September 2025 have further helped demand
trends to improve.

ICICI Securities | Retail Research
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e Margin resilience to sustain ahead with disciplined cost management
initiatives; Calibrated pricing actions to help mitigate inflation in input
cost.

o The company has been able to navigate through the ongoing
geopolitical condition through strategic position of raw materials,
packaging materials. It expects to not have material disruption
due to the West Asia war due to strengthened supply chain
capabilities.

o The management has highlighted that sustained inflation in
crude-linked derivatives remains a risk and shall take calibrated
price actions to mitigate the same.

o Further, cost pressures from the crude-linked derivatives are
expected to be partially offset by consistent decline in copra price
decline. Prices have declined ~35% from the peak.

e Upward revision of EBIDTA growth guidance to be supported by
declining copra prices, premiumisation in portfolio and synergies from
house of brands

o The management highlighted that the upward revision in margins
is being supported by visible improvement in gross margins driven
by lower copra prices, improved profitability in PPC and digital
first business and competitive advantage from strong supply
chain abilities.

o Premiumisation of key brands, higher contribution from higher
margin products and synergies from development of house of
brands is expected to aid acceleration in revenue growth thereby
driving operating leverage and leading to margin expansion
ahead.

e Pricing actions to be in-line with input cost volatility

o The company has taken ~10% price cut in Parachute small packs
(non-price point packs) during the quarter as copra prices
continued to decline. The company aims to further pass on value
to customers in a calibrated approach.

o In VAHO, which is largely crude-linked derivatives, the company
has taken ~6% price hikes during the quarter.

o Overadll, to mitigate the impact of input cost inflation, prices hikes
will continue in a calibrated manner.

Revision in earnings estimates

We have reduced our earnings estimates for FY27E by 5% to factor in higher
advertisement spends than earlier expected while we have broadly maintained our
estimates for FY28E. There is a possibility of upward revision in earnings estimates
for FY27 if commodity prices witness substantial decline from current levels.

Exhibit 4: Change in Headline Estimates

FY27E FY28E
(X crore)
Oold New % Chg old New % Chg

Net Revenues 143275 15139.6 5.7 16276.0 172483 6.0
EBITDA 2948.7 2789.1 -5.4 3398.2 3411.2 0.4
EBITDA margin (%) 20.6 18.4 -216 204 19.8 -62
PAT 2221.0 2118.7 -4.6 2584.1 2605.8 0.8
EPS (Rs.) 17.1 16.3 -4.6 19.9 20.1 0.8

Source: Company, ICICI Direct Research
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Exhibit 5: Key Operating Assumptions

) CAGR %
Particulars FY24 FY25 FY26 FY27E FY28E
(FY25-28E)
Core Portfolio (Parachute, Saffola
. . 53235 5764.0 7408.1 79948 88214 15.2
edible oil, VAHO)
YoY% 83 28.5 7.9 103
Foods business 7215 977.0 11025 13189 1648.6 19.1
YoY% 354 12.8 19.6 25.0
Premium personal care 700.0 8375 11198 13815 17269 27.3
YoY% 19.6 337 23.4 25.0
International business & Others 2908.0 3252.8 3980.6 44443 50513 15.8
YoY% 119 22.4 116 13.7
Revenues 9653.0 10831.0 13611.0 15139.6 17248.3 16.8
YoY% 12.2 25.7 11.2 13.9

Source: Company, ICICI Direct Research
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Financial Summary

Exhibit 6: Profit and loss statement X crore §Exhibit 7: Cash flow statement X crore

(Year-end March)

Total Operating Income
Growth (%)

Raw Material Expenses
Gross Profit

Gross Profit Margins (%)
Employee Expenses
Advertisement expenses
Other Expenditure

Total Operating Expenditure
EBITDA

Growth (%)

Other income
Depreciation

Interest expenses

PBT

Less Tax

Adjusted PAT

Growth (%)

Minority Interest/Profit or loss
from Associates

Adjusted PAT (after Ml & share

of profit from associates)
Exceptional item - gain/ (loss)
Reported PAT

Growth (%)

EPS (Adjusted)

FY24
9653.0
-1.1
4748.0
4905.0
50.8
743.0
952.0
1184.0
7627.0
2026.0
11.9
142.0
158.0
73.0
1937.0
435.0
1502.0
13.6

0.0

1502.0

0.0
1502.0
13.6
11.6

FY25
10831.0
12.2
5388.0
5443.0
50.3
831.0
1128.0
1345.0
8692.0
2139.0
5.6
208.0
178.0
53.0
2116.0
458.0
1658.0
10.4

29.0

1629.0

0.0
1629.0
85
12.6

FY26
13611.0
25.7
7559.0
6052.0
44.5
910.0
1300.0
1508.0
11277.0
2334.0
9.1
204.0
202.0
53.0
2283.0
465.4
1817.6
9.6

51.0

1766.6

-4.6
1762.0
8.2
13.6

FY27E
15139.6
11.2
7895.3
72443
47.9
1010.1
1741.1
1704.0
12350.5
2789.1
195
227.2
235.6
45.1
2735.6
560.8
2174.8
19.6

56.1

2118.7

0.0
2118.7
20.2
16.3

FY28E
17248.3
13.9
8926.0
8322.3
48.3
1131.3
1854.2
1925.6
13837.1
3411.2
223
273.6
243.8
42.9
3398.1
730.6
2667.5
22.7

61.7

2605.8

0.0
2605.8
23.0
20.1

Source: Company, ICICI Direct Research

(Year-end March)
Profit/(Loss) after taxation

Add: Depreciation & Amortization

Add:Other income

Minority Interest

Exceptional items

Net Increase in Current Assets

less: 'Net Increase in Current Liabili

CF from Operating activities

Investments & Bank bal
(Purchase)/Sale of Fixed Assets
Intangible assets& goodwill
Others

CF from Investing activities

(inc)/Dec in Debt

Change in equity & reserves
Dividend paid

Deferred tax liability & others
CF from Financing activities

Net Cash Flow

Cash and Cash Equivalent
Cash

Free Cash Flow

FY24
1360.0
158.0
142.0

-404.0
-223.0
1033.0

328.0
-236.0
-378.0

0.0
-286.0

-80.0
-243.0
-1226.0
823.0
-726.0

21.0
208.0
229.0
797.0

FY25
1450.0
178.0
208.0
29.0
0.0
-71.0
-216.0
1520.0

-729.0
-205.0
-3.0
0.0
-937.0

26.0
-582.7
-903.4

969.0
-491.0

92.0
229.0
321.0

1315.0

FY26
1613.6
202.0
204.0
51.0
-4.6
-546.0
353.0
1771.0

-126.0
-391.0
-731.0
0.0
-1248.0

3.0
-1007.9
-519.2
1084.0
-440.1

83.0
321.0
404.0

1380.0

FY27E
1947.6
235.6
227.2
56.1
0.0
-237.3
-56.8
2060.2

172.0
-125.0
0.0
0.0
47.0

-52.0
-0.9
-1557.6
-782.0
-2392.6

-285.3
404.0
118.6

1935.2

FY28E
2393.9
243.8
273.6
61.7
0.0
-560.0
222.4
2512.0

-850.0
-125.0

-20.6
118.6
98.0
2387.0

Source: Company, ICICI Direct Research

Exhibit 8: Balance sheet X crore §Exhibit 9: Key ratios

(Year-end March)

Equity Capital

Reserve and Surplus
Total Shareholders funds
Non-controlling interest
Total Debt

Deferred Tax Liability
Other Non Current Liabilities
Total Liabilities

Gross Block - Fixed Assets
Accumulated Depreciation
Net Block

Capital WIP

Fixed Assets

Goodwill

Other intangible assets
Investments

Inventory

Debtors

Other Current Assets
Loans & Advances

Cash

Bank balance / Current invest.
Total Current Assets
Creditors

Provisions

Other Current Liabilities
Total Current Liabilities
Net Current Assets
Deferred tax assets
Application of Funds

FY24
129.1
3703.0
3832.1
337.0
528.0
279.0
464.0

5440.1
1554.0
630.0
924.0
44.0
968.0
863.0
937.0
602.0
1336.0
1069.0
519.0
115.0
229.0
715.0
3983.0
1581.0
8.0
392.0

1981.0
2002.0

68.1
5440.1

FY25
129.1
3846.0
3975.1
291.0
554.0
248.0
1499.0
6567.1
1680.0
725.0
955.0
40.0
995.0
857.0
946.0
1590.0
1235.0
1271.0
566.0
38.0
321.0
456.0
3887.0
1306.0
16.0
443.0
1765.0
2122.0
57.1
6567.1

FY26E
130.0
4080.0
4210.0
284.0
557.0
374.0
2532.0
7957.0
2026.0
927.0
1099.0
85.0
1184.0
1036.0
1498.0
2083.0
1611.0
1304.0
697.0
44.0
404.0
89.0
4149.0
1634.0
10.0
474.0
2118.0
2031.0
125.1
7957.0

FY27E
129.1
4641.1
4770.1
284.0
505.0
374.0
1750.0
7683.1
2151.0
1162.6
988.4
85.0
1073.4
1036.0
1498.0
1650.0
1582.8
1451.7
801.6
57.2
118.6
350.0
4362.0
1552.5
11.0
497.7
2061.2
2300.7
125.1
7683.2

FY28E
129.1
5689.3
5818.3
284.0
505.0
374.0
1750.0
8731.3
2276.0
1406.4
869.6
85.0
954.6
1036.0
1498.0
1650.0
1803.3
1653.9
921.8
74.4
98.0
1200.0
5751.4
1749.0
121
522.6
2283.6
3467.7
125.1
8731.4

Source: Company, ICICI Direct Research
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(Year-end March) FY24 FY25 FY26 FY27E FY28E
Per share data (|)
Adjusted EPS 11.6 126 13.6 16.3 20.1
Cash EPS 12.9 14.0 15.1 18.2 22.1
BV per share 29.7 30.8 324 36.7 44.8
Operating Ratios (%)
GPM 50.8 50.3 445 47.9 483
OPM 21.0 19.7 17.1 184 19.8
PBDIT 225 217 18.6 19.9 21.4
PAT margins 15.6 153 134 14.4 155
Fixed Asset turnover (x) 6.2 6.4 6.7 7.0 7.6
Return Ratios (%)
RoE 39.4 417 43.2 47.2 49.2
RoCE 414 432 445 490 533
Valuation Ratios (x)
P/E 69.3 63.9 59.3 49.4 40.2
EV/EBITDA 51.3 48.1 44.1 37.1 30.3
EV/ Net Sales 10.8 9.5 7.6 6.8 6.0
Market Cap / Sales 10.8 9.6 7.7 6.9 6.1
Price to Book Value 27.2 26.2 249 22.0 18.0
Solvency Ratios (x)
Debt / EBITDA 0.3 0.3 0.2 0.2 0.1
Debt / Equity 0.1 0.1 0.1 0.1 0.1
Inventory days 48.4 433 38.2 38.2 38.2
Debtor days 39.4 39.4 345 35.0 35.0
Creditor days 57.3 48.6 39.4 39.4 39.4
WC Days 30.5 34.1 333 337 337
Source: Company, ICICI Direct Research
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RATING RATIONALE

ICICI Direct endeavours to provide objective opinions and recommendations. ICICI Direct assigns ratings to
its stocks according to their notional target price vs. current market price and then categorizes them as Buy,
Hold, Reduce and Sell. The performance horizon is two years unless specified and the notional target price is
defined as the analysts' valuation for a stock

Buy: >15%

Hold: -5% to 15%;
Reduce: -15% to -5%;
Sell: <-15%

Pankaj Pandey Head — Research pankaj.pandey@icicisecurities.com

ICICI Direct Research Desk,
ICICI Securities Limited,
Third Floor, Brillanto House,
Road No 13, MIDC,

Andheri (East)

Mumbai - 400 093
research@icicidirect.com
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ANALYST CERTIFICATION

I/We, Kaustubh Pawaskar, PGDBA (Finance), Abhishek Shankar, PGDM-RM, Research Analysts, authors and the names subscribed to this report, hereby certify that all of the views expressed
in this research report accurately reflect our views about the subject issuer(s) or securities. We also certify that no part of our compensation was, is, or will be directly or indirectly related to
the specific recommendation(s) or view(s) in this report. It is also confirmed that above mentioned Analysts of this report have not received any compensation from the companies mentioned
in the report in the preceding twelve months and do not serve as an officer, director or employee of the companies mentioned in the report.

Terms & conditions and other disclosures:

ICICI Securities Limited (ICICI Securities) is a full-service, integrated investment banking and is, inter alia, engaged in the business of stock brokering and distribution of financial products.

ICICI Securities is Sebi registered stock broker, merchant banker, investment adviser, portfolio manager and Research Analyst. ICICI Securities is registered with Insurance Regulatory
Development Authority of India Limited (IRDAI) as a composite corporate agent and with PFRDA as a Point of Presence. ICICI Securities Limited Research Analyst SEBI Registration Number
—INHO000000990. ICICI Securities Limited SEBI Registration is INZ000183631 for stock broker. Registered Office Address: ICICI Venture House, Appasaheb Marathe Marg, Prabhadevi, Mumbai
- 400 025. CIN: L67120MH1995PLC086241, Tel: (91 22) 6807 7100. ICICI Securities is a subsidiary of ICICI Bank which is India’s largest private sector bank and has its various subsidiaries
engaged in businesses of housing finance, asset management, life insurance, general insurance, venture capital fund management, etc. (“associates”), the details in respect of which are
available on www.icicibank.com.

Investments in securities market are subject to market risks. Read all the related documents carefully before
investing.

Registration granted by Sebi and certification from NISM in no way guarantee performance of the intermediary or provide any assurance of returns to investors. None of the research
recommendations promise or guarantee any assured, minimum or risk-free return to the investors.

Name of the Compliance officer (Research Analyst): Mr. Atul Agrawal
Contact number: 022-40701000 E-mail Address: complianceofficer@icicisecurities.com
For any queries or grievances: Mr. Jeetu Jawrani Email address: headservicequality@icicidirect.com Contact Number: 18601231122

ICICI Securities is one of the leading merchant bankers/ underwriters of securities and participate in virtually all securities trading markets in India. We and our associates might have investment
banking and other business relationship with a significant percentage of companies covered by our Investment Research Department. ICICI Securities and its analysts, persons reporting to
analysts and their relatives are generally prohibited from maintaining a financial interest in the securities or derivatives of any companies that the analysts cover.

Recommendation in reports based on technical and derivative analysis centre on studying charts of a stock's price movement, outstanding positions, trading volume etc as opposed to focusing
on a company's fundamentals and, as such, may not match with the recommendation in fundamental reports. Investors may visit icicidirect.com to view the Fundamental and Technical
Research Reports.

Our proprietary trading and investment businesses may make investment decisions that are inconsistent with the recommendations expressed herein.

ICICI Securities Limited has two independent equity research groups: Institutional Research and Retail Research. This report has been prepared by the Retail Research. The views and opinions
expressed in this document may or may not match or may be contrary with the views, estimates, rating, and target price of the Institutional Research.

The information and opinions in this report have been prepared by ICICI Securities and are subject to change without any notice. The report and information contained herein is strictly
confidential and meant solely for the selected recipient and may not be altered in any way, transmitted to, copied or distributed, in part or in whole, to any other person or to the media or
reproduced in any form, without prior written consent of ICICI Securities. While we would endeavour to update the information herein on a reasonable basis, ICICI Securities is under no
obligation to update or keep the information current. Also, there may be regulatory, compliance or other reasons that may prevent ICICI Securities from doing so. Non-rated securities indicate
that rating on a particular security has been suspended temporarily and such suspension is in compliance with applicable regulations and/or ICICI Securities policies, in circumstances where
ICICI Securities might be acting in an advisory capacity to this company, or in certain other circumstances.

This report is based on information obtained from public sources and sources believed to be reliable, but no independent verification has been made nor is its accuracy or completeness
guaranteed. This report and information herein is solely for informational purpose and shall not be used or considered as an offer document or solicitation of offer to buy or sell or subscribe for
securities or other financial instruments. Though disseminated to all the customers simultaneously, not all customers may receive this report at the same time. ICICI Securities will not treat
recipients as customers by virtue of their receiving this report. Nothing in this report constitutes investment, legal, accounting and tax advice or a representation that any investment or strategy
is suitable or appropriate to your specific circumstances. The securities discussed and opinions expressed in this report may not be suitable for all investors, who must make their own investment
decisions, based on their own investment objectives, financial positions and needs of specific recipient. This may not be taken in substitution for the exercise of independent judgment by any
recipient. The recipient should independently evaluate the investment risks. The value and return on investment may vary because of changes in interest rates, foreign exchange rates or any
other reason. ICICI Securities accepts no liabilities whatsoever for any loss or damage of any kind arising out of the use of this report. Past performance is not necessarily a guide to future
performance. Investors are advised to see Risk Disclosure Document to understand the risks associated before investing in the securities markets. Actual results may differ materially from
those set forth in projections. Forward-looking statements are not predictions and may be subject to change without notice.

ICICI Securities or its associates might have managed or co-managed public offering of securities for the subject company or might have been mandated by the subject company for any other
assignment in the past twelve months.

ICICI Securities or its associates might have received any compensation from the companies mentioned in the report during the period preceding twelve months from the date of this report for
services in respect of managing or co-managing public offerings, corporate finance, investment banking or merchant banking, brokerage services or other advisory service in a merger or
specific transaction.

ICICI Securities or its associates might have received any compensation for products or services other than investment banking or merchant banking or brokerage services from the companies
mentioned in the report in the past twelve months.

ICICI Securities encourages independence in research report preparation and strives to minimize conflict in preparation of research report. ICICI Securities or its associates or its analysts did
not receive any compensation or other benefits from the companies mentioned in the report or third party in connection with preparation of the research report. Accordingly, neither ICICI
Securities nor Research Analysts and their relatives have any material conflict of interest at the time of publication of this report.

Compensation of our Research Analysts is not based on any specific merchant banking, investment banking or brokerage service transactions.

ICICI Securities or its subsidiaries collectively or Research Analysts or their relatives do not own 1% or more of the equity securities of the Company mentioned in the report as of the last day
of the month preceding the publication of the research report.

Since associates of ICICI Securities and ICICI Securities as a entity are engaged in various financial service businesses, they might have financial interests or actual/beneficial ownership of one
percent or more or other material conflict of interest various companies including the subject company/companies mentioned in this report.

ICICI Securities may have issued other reports that are inconsistent with and reach different conclusion from the information presented in this report.

ICICI Securities Limited has not used any Artificial Intelligence tools for preparation of this Research Report
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